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AnHoTanus. Pemenue 3agay, cBA3aHHBIX C OLEHKOM 3()()EKTUBHOCTH MApKETHHIOBBIX AKIHH, SBISETCS
00s3aTENIPHBIM ~ YCIIOBHEM TpU  IUIAHMPOBAaHUM MAPKETUHTOBOM CTpAaTerMd pPO3HMYHOH TOProBOM
OpraHu3alliy M Pa3BUTHH TPOTPaMM JIOSIIBHOCTH. B craThe mpencTaBiieH alropuTM OOIIEro MOAXoAa K
aHann3y 3¢(EKTUBHOCTH aKLIWH, B TOM YKCIie TPUHINI GOPMUPOBAHUSI KOHTPOJIBHOW W OCHOBHOW IPYTIII €
OLICHKOW TOXIECTBCHHOCTH CPEIHUX 3HAYCHWH OCHOBHOTO IEJIEBOI'O IOKa3aTeNis B KaKIOH Tpymme c
UCTIONIb30BAaHUEM CTATHCTHYECKUX KpHTepueB. Ha mprmMepe KpyImHOH anTeyHOH CEeTH MpeCcTaBlIeHa OIleHKa
3¢ (EeKTUBHOCTH ABYX MapKETHHTOBBIX aKIUi, HAIPAaBICHHBIX HA YYaCTHHKOB CYIIECTBYIOLIEH OOHYCHOII
mporpaMMel. BblTo MoKa3aHo, 4YTO MPUPOCT IEIEBOT0 TOKA3aTelsl HE SIBJISUICS CTATUCTUYECKU JOCTOBEPHBIM,
MIPU 3TOM JUTSL TOCTHKEHHS MOJIOKHUTEIBHOTO SKOHOMUYECKOTO () (ekTa He00X0AuM ObLT IPUPOCT BEIPYUKH
Ha ypoBHe 14 % npna derslpexHenenbHON axkmmu, u 21 % pns nByxHenmenbHoW. Mcmonbp3zoBanue
MPEUIOKEHHOTO MOIX0/1a TIPY NPEeABAPUTEIBHOM IUIAHUPOBAHUN MAPKETUHTOBBIX aKIIUH MO3BOJUT OIICHUTD
BO3MOXXHOCTb JTOCTH)KEHHSI TOUKH 0€3yOBITOYHOCTH M MPUHATH PEIICHHE O [eecO00pa3sHOCTH MPOBEICHHUS,
KOPPEKTHPOBKH [UTUTEIFHOCTH H IIEJICBOH ayANTOPUH aKIHH.
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Abstract. Solving problems related to evaluating the effectiveness of marketing campaigns is a prerequisite
for planning the marketing strategy of a retail organization and developing loyalty programs. The article
presents an algorithm of a general approach to analyzing the effectiveness of stocks, including the principle
of forming control and main groups with an assessment of the identity of the average values of the main
target indicator in each group using statistical criteria. In the future, it is proposed to assess the reliability of
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differences between the average values of the target indicator in the control and main groups in the period
before the promotion and in the promotional period. The subsequent analysis involves the construction of
models and calculation of the profit from the stock for the actual and simulated targets. Using the example of
a large pharmacy chain, an assessment of the effectiveness of two marketing campaigns aimed at participants
of the existing bonus program is presented. The average daily revenue per participant of the bonus program
was chosen as the main target indicator. When calculating the profit of the organization, the average trade
premium of the pharmacy organization, the duration of the promotion, the size of the main group, as well as
the cost of SMS, the size of the bonus for the participant of the promotion, the share of bonuses paid were
taken into account. It was shown that the increase in the target indicator was not statistically reliable, while
in order to achieve a positive economic effect, a revenue increase of 14% was needed for a four-week
promotion, and 21% for a two-week one. The use of the proposed approach in the preliminary planning of
marketing campaigns will allow us to assess the possibility of reaching the break-even point and make a
decision on the feasibility of conducting, adjusting the duration and target audience of the campaign.

Keywords: marketing, control group, gross profit, bonus program, statistical criterion
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Beenenune

Pa3zButue mporpaMm JIOSUIBHOCTH B HACTOSIIEE BPEMs MOKHO OTHECTH K HEINPEMEHHBIM
YCIIOBHSIM YCHEITHOTO (DYHKIIMOHUPOBAHMS KPYIHBIX TOPTOBBIX OpraHW3alluil B cdepe pureilna
[Vakulenko et al., 2019]. OgHuM U3 HHCTPYMEHTOB (HOPMHUPOBAHHMS TOTPEOUTEILCKOMN JIOSUITBHOCTH,
B TOM YHCJIE U B €-commerce, ABJsieTcsi O0HycHas nporpamma [Areesa, Bonmosckasi, 2019]. Pa3ubie
BUJIbl AKIIMOHHOM aKTUBHOCTH HE TOJIbKO UMEIOT Pa3HbBIE 3aTPAThl, HO COBEPIIICHHO HECXOKUM 00-
pa3oM BIUSIOT Ha noTpedurtebckuii cripoc [Khouja et al., 2020]. s mpoBeaeHus: TapreTHpoBaH-
HBIX aKIIM{, HAIIPABJICHHBIX HA OMPE/ICICHHBIC TPYIIbl YYACTHUKOB OOHYCHOW MPOTrPaMMBbI, HEOO-
XOIMMO TPEIBAPUTENIFHO MPOAHAIU3UPOBATE OOIBIINE 00BEMbl MHPOPMALIUH, JJISI ONTUMHU3AINN
IIEJICBBIX TOBApPOB /IS MOMCKA HAMIyYIIuX 1eieBbix kauentoB [Henzel, Sikora, 2020; Moodley et
al., 2020; Li X. et al., 2021]. Tak, HampuMmep, ¢ UCIOIH30BAHHEM METOJOB MAIIMHHOTO OOyYCHUS
OBUT peaJln30BaH aJrOPUTM, TIO3BOJISIFOIIUI MOBBICHTH dPPEKTHBHOCTD aKIIUH, YCTPAHSS I0XKHBIC
cpabaTeiBaHUs» (HALlEMBAaHUE HA KIMEHTOB, KOTOPHIE HE TMOKYIAIOT MPOIYKT) U YMEHbBIIAs «JI0XK-
HbIC OTPHIIATEIbHBIC PE3yJbTaThl» (HE HAllEIMBAHWE HAa KJIMEHTOB, KOTOPBIE MOTJIU OBl KYIHTh
npoaykt) [Moodley et al., 2020].

B apyroii padote [Henzel, Sikora, 2020] mns onpenenenus 3ddexTa mpogBHKEHHS BBOISITCS
IIECTh MOKa3aTelneil dapPekTuBHOCTH. [ KaXkI0T0 1MoKasaTels, B paMKax 3apaHee OMpeesICHHBIX
TPYII MIPOAYKTOB, ObLIA pa3paboTaHa MHAMBUAYaIbHAS 00YYaIomias MOIEIb.

[Ipu 5TOM Ha U3MEHEHHE CIpoca Ha TOBAP CO CTOPOHBI YYaCTHUKOB OOHYCHOM MPOTPaMMBI BIIHSI-
eT npozaoiukuTenbHOCTh akimit [Li X. et al., 2021; Li Z. et al., 2021]. ABropamu mokazaHa He0OXOIH-
MOCTb TIPEIBAPUTEIILHOTO JCIECHHsI KIMEHTOB Ha TPYIIITHI TIPH MPOBEACHUH IICHOBBIX aKIMH, a TaKkkKe
npe/IcCTaBIeHa METOIMKA pacueTa NPOAOIDKUTENBHOCTH aKIMH TSI MAaKCUMH3AIIMH IPHOBLTH.

Ha cerogusmnuii 7eHs Ha KOHCAJITHHTOBOM phIHKE Poccuu u 3apyOeXHBIX CTpaH MpeACTaB-
JICHO JTOCTATOYHOE YHMCJIO OpraHu3alMii, MpelaraloluX yCayru o (OpMHPOBAHUIO, TPOBEACHUIO
u oneHke (P(HEeKTUBHOCTH MApKETHHIOBBIX aKUUK B pamMKax (YHKIUMOHUpYIOLIEH OOHYCHOU IMpo-
rpamMmel. [Ipu 3ToM 3avacTyro aHanu3 3()(HEKTHBHOCTH 3aKIIOYACTCs B MPOCTOM CPAaBHEHUH BBI-
OpaHHBIX ITOKa3aTeNe B MEPHOJ] MPOBEACHHS AKIIMKA W B MPEIIICCTBYIONINHA MEpHO/, 03 OLEHKH
CTaTUCTMYECKOW JOCTOBEPHOCTH. TaKkXke, €CIM HCIOJb3YeTCS MOAXOA K Pa3JeNIeHUIO LeNeBOi
aymutopuu (L[A), ompeneneHHbIe BOMPOCH BO3HHUKAIOT K (POPMHPOBAHUIO KOHTPOJIBHOMN TPYIIITEI
(KT') u ocnoBnoit rpynnsl (OI). [{nst oueHkr 3G¢GEeKTUBHOCTH MAPKETHHIOBBIX aKIMHA MOTYT HC-
MOJTb30BATHCS TAKHUE YK€ YKOHOMHYECKUE TTOKA3aTeNH, KaK 1 JUIS OLIEHKH OM3Heca B IEJIOM, HAIlPH-
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Mep, PEeHTa0eNbHOCTh 3aTpaT, PEeHTA0eIbHOCTh MPOAaX M YHCTHI JUCKOHTHUPOBAHHBINA J10XOJ]
[BerpoBa, Kynmuunuckas, 2018]. [Ipu 3TOM npeanoxkeHo pas3aensiTh NOHATHA d3PPEKTUBHOCTb U pe-
3yJbTaTUBHOCTh MPOrPAaMM JIOSJIBHOCTH, B YACTHOCTHU, IEPBOE MOHATHE XAPAKTEPU3YET UMEHHO
HSKOHOMHYECKUH 3(p(HEeKT B KpaTKOCPOUYHOM NepHoje (Hampumep, BO BpeMsi IPOBEICHHS aKIIHH), a
PE3yJIbTaTUBHOCTD — JOJITOCPOUYHBIN P eKT (Harpumep, NpuBJIeUeHNE HOBBIX KIUEHTOB) [Benny-
ko, 2016].

Taxke HEKOTOPBIMU HCCIEIOBATENIAMU Ml OUEHKU 3()PEKTUBHOCTU aKIMI UCHOIb3YeTCs
NPOTHO3MPOBAHKE BBIOPAHHBIX MOKa3aTejiel Ha mepuoj nposencHus akimu [Epstein et al., 2016;
Ayvaz et al., 2021]. Takoi 0aX01 MPUMEHSETCS JJIS TOTO, YTOOBI OTACIUTh BIUSIHUC aKIIHOHHOTO
s dexTa Ha pOCT MPOAAXK OT MPOUYHX (PaKTOPOB, HATPUMEP, CE30HHOTO (hakTopa.

[Ipu npoBeeHNN MapKETUHIOBOM akIK B (hopMe KOHTPOJIMPYEMOT0 SKCIIEPUMEHTA BCTPEUAIOT-
Csl pasHble MOAXOAbI K (DOPMUPOBAHHIO KOHTPOJIBHOM M SKCHEPUMEHTAIBHOW TPYII, Harpumep, ¢
MIPEIBAPUTENIBHBIM TECTUPOBAHUEM NOTEHIIMAIBHBIX YYACTHUKOB C LIE€JbIO BBISIBIICHUS OTKJIOHEHUM B
noBesieHnu  notpedureneir  [Ryals, Wilson, 2005]. Meronq A/B  TectupoBaHus, WIH CIUIAT-
TECTUPOBAHUS, KOTOPBIN B MOCIEIHEE BPEMsl 4acTO MPUMEHSIETCS sl OLEHKH 3(PPEKTUBHOCTU BeO-
crpanwmil B e-commerce [Ma, Sun, 2020; Wang et al., 2020], Takke MOXXET HCIOJIb30BaThCS B aHAIN3E
3¢ (HEKTUBHOCTH KJIACCHYECKUX akiui [MxwurapsH, JlorueHok, 2018].

I'pynmoii yuensix npeacrasier npumep popmupoBanus KI' u OI' s onenkn > pexTHBHO-
cTu akuuit Ha miardpopme Anmnbaba [Zhang et al., 2018]. Best 1ieneBast ayuTopusi AeIUIach MOIMO-
J1aM cily4aiiHbIM 00pa3oMm, Obula MPOAHAIU3UPOBAHA IOCTOBEPHOCTh NPUPOCTA CPEIHETHEBHOM I10-
kynku B KI' u OI' B KpaTKOCPOYHOM U JIOJATOCPOUYHOM IEPUOAE C UCIOIb30BaHUEM T-TecTa u Kpu-
tepus Yuinkokcona [Munbko, 2008]. B 1ienoM mogo0HbIi 01Xx0 K GOPMUPOBAHUIO TPYIII, C OJ1-
HOM cTopoHbI, obecrieyrBaeT MakcumanbHoe cxojcTBo KI' u OI', ¢ Apyroif CTOpOHBI, CHUXKAET MO-
TEHIIMAJIIBHO BO3MOXHBIN 10X0 0T Ol 171 yCHEIIHBIX aKIIHA.

Takum o0Opa3oMm, Ha TEKYIIM MOMEHT CYIIECTBYET HOTPEOHOCTh B pa3pabOTKe HAy4YHO-
000CHOBAHHOTO TMOAX0/1A K OIleHKe 3(pPEeKTUBHOCTH MAapPKETUHTOBBIX aKIU B TOPTOBBIX OpTraHU3a-
uusx. PaspaboranHblii MOaX0[ JOMKEH BKIIOYaTh omucanue mMetofoB ¢opmuposanus KI' u O,
CTaTUCTUYECKUE METO/Ibl OLIEHKU JOCTOBEPHOCTH paznuuuii nokasareneit KI' u OI' B nepuons! 10 u
BO BpeMs MPOBEJICHUS aKIIHMii, a TakKe MOCTPOECHUE MOJEeJe M pacueT MpHObUIM OT MPOBEACHUS
aKuui A aKTUYECKUX U CMOJIEITMPOBAHHBIX 1IEJIEBbIX MTOKA3aTEeNeH.

O0BEeKTBLI M MEeTOALI MCCJIe10BAHUSA

[IpoBoaumack orieHka 3(pPpeKTUBHOCTH ABYX akLuUi (ycI0BHO 0003Ha4deHbl AKuus 1 u Akius 2),
IIPOBEACHHBIX B KPYIHEUILIEH allTeUHON ceTU poccuiickoro JlanpHero BocToka, Bxonusiuen B Tom-
20 peiitunra anteuHbix ceteil P® mo mroram 2020 u nepsoil monoBuHsl 2021 r [XKapos, 2021;
Kpsixes u np., 2021].

B anpene u mae 2021 B uccnegyemMoi anTeyHOW ceTu ObUIM MPOBEACHBI JIBE aKIMH, B Kaye-
ctBe L{A ka0 akMu paccMaTpUBAINCh YYACTHUKHM OOHYCHOH MpPOrpaMMbl, COBEPIIMBIINE XOTSI
Obl O/IHY ITOKYTIKY B CETH B mocieaHue asa Mecsiua. Beeit LA, 3a uckitoueHreM BbIIEIEHHON KOH-
TpoapHOU rpynmnsl KI', oTHpaBisuinch ¢MC ¢ MPEATIOKEHUEM OCYLIECTBUTh MOKYIIKY B OIPEIEIICH-
HBIN TIepuoJ, NMpU 3TOM B nanbHelmeM Ol HauucasIuch O0HYCHI, KOTOPhIE MOKHO OBLIO MOTpa-
TUTh B JBYXHEAEIbHBIN MEpro/ MOcae OKOHYaHUs akiuu. B tabnuue 1 npencraBieHsl CPOKHU MPo-
BEJICHUS, a TAKXKe YHCII0 y4acTHUKOB, chopmupoBasimux OI' u KI' i kaxoit akuuu.

Tab6muna 1
Table 1
Cpoku poBeaeHHUs, pa3Mep OCHOBHOW U KOHTPOJIbHOM rpyni st Akuuid 1 u 2
Dates, size of the main and control groups for Campaign 1 and 2

Jarta nagana | Jlara okon- | JlHei mpose- Pasviep OT Pasmep KT CymmMma 60-

AKIUU YaHUS aKIUK | JICHHS aKIuu HYCOB, py0
Axiust 1 19.04.21 16.05.21 28 20030 3000 50
Axmus 2 17.05.21 31.05.21 15 28500 5000 50
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Anroput™M oOuIero nmoaxoaa K oneHke 3pGeKTHBHOCTH MapKETUHTOBOM aKIUK MpeACTaBlIeH
Ha pucyHke 1. Bo-mepBbix, HEOOXOAUMO 00ECTIEUNTh TOXKIECTBEHHOCTh Toka3ateneld KI' u ocras-
meiicst OI'. Ecnu B kauecTBe OCHOBHOTO TMOKa3aTelis BbIOpaHO, HAIPUMEp, CPEHEE 3HAUYCHUE BbI-
PYYKH Ha yY4acTHHMKA 33 aHAIM3UPYEMbIH MEPUOJ, TO IS OLIEHKH 3HAYMMOCTH Pa3iudyuil MEXIy
BPEMEHHBIMHU PsJIaMU €KEIHEBHOW BhIpydku Ha venoBeka B OI' m KI' menecoob6pa3Ho MCIONb30-
BaTh napHbiid TecT CthrogeHTa (p=0,95) [Grubbs, 1969]. ITpu stom KI" nomkHa ObiTh chopmMupoBa-
Ha CIIy4ailHbIM oOpa3oM u3 LIA, 10mOJTHUTENIBHO IPOBOAUTCS MTPOBEPKA OJHOPOIHOCTU CHOPMUPO-
BaHHBIX BBIOOPOK. Bce KIMEHTHI CO 3HAYEHUSAMHU TOKa3aTelis, HEe OTHOCSINEroCs K HHTEpPBaTY
Xep £ t(p, f) x o, rne t(p, f) — 3Hadenue ko>pduimenta CThIOICHTA, 0 — CpeHEE KBaJpaTHye-
CKO€ OTKJIOHeHue, ynansmch u3 Ol' u KI'.

B nanbHeleM OLIEHUBAETCA TOCTOBEPHOCTh PAa3IMUMid MEXIY CPEIHUMHU 3HAUYCHUSIMU pas3-
HocTtel exxenneBHOM Bbipyuku OI' u KI' B mepuop 10 npoBeAeHUs aKIMU U B aKIIMOHHBINA MEPHUOI.
B cnyuae, ecnu 3TH pa3nudusi CTATUCTUYECKU 3HAYUMEIE, TO JJIs pacueTa MPpUOBLIN WK ITOTEPh Op-
TraHU3al OT MPOBEJICHUS aKLWU YYUTHIBACTCA KaK JOXOJHAas 4acTh (JOMOTHUTEIbHBIA BaJOBBIN
JI0XO0JT B TIEPHOJ] IPOBEJCHUS aKIMK), TAK M 3aTpaTHas (3aBUCUT OT pa3Mmepa OOHYCHBIX BBITLIAT,
JIOJIY BBIIIJIAYEHHBIX OOHYCOB, CTOUMOCTH CMC).

CrnyqaitHpiii BBIOOD

IIpoBepka 0 THOPOIHOCTH

OcHoBHas rpynna

or -
() OneHka TOXIECTBEHHOCTH CPEAHNUX 3HAUEHUH
l BBIpY4KHU Ha yuacTHuka bII 3a nepuog

Konrtponbenas rpynma (KT)

l

Paznumna B cpenneHeBHOM BRIpyUke s KiaueHTa Ol B mepros 10 akiuu
1 BO BpeMs IPOBEEHUS akuU B cpaBHeHUU ¢ KT’

OLeHKa 3HAYMMOCTH pa3auduid

|

JloImoTHUTE ILHBIN
BaJIOBBIN JOXOJ
B IIEPHO/T TIPOBEIC-
HHS aKITHU

Cpenusist ToproBast
HanOaBka, %

Pa3smep Gonyca,
pyo.

Croumocts CMC
pyo.

0JI-BO YYACTHUKOR
B O

CJ10 JHEH npoB
JIEHUS aKIIUU

JlomomHUTETBHAS TIPH-
OBLIB/TIOTEPU B TIEPUO/T TIPO-
BE/ICHHS aKIINU

l

JlomoTHUTEILHBIE 3a-
TpaThl B IEPUOT TIPO-
BEJICHUS aKIIUU

J161151 BBITLIIAYCHHBIX OY-

Puc. 1. Ouenka 3¢ pekTHBHOCTH MPOBEIEHUS MAPKETUHI'OBOH aKIIUH

JJ1 YHaCTHHUKOB IPOT'paMMBI JIOAJIBHOCTH

Fig. 1. Evaluation of the effectiveness of a marketing campaign

for loyalty program participants
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rae P, u P, — o6mras Beipyuka OI' u KI' Ha kaxnpiii 1eHb mepuona, n,. M N, — pa3Mep OJHO-
poanbix OI' u KT

Manee, B mepuoa 0O aKIMKM U BO BPEMs NIPOBENCHUS aKLIUU PACCUUTHIBAIACH PA3HOCTh €Ke-
nHeBHOU BbIpyuku a1 OI' u KT

AR =R,. — R,.. (3)

s chopmupoBaHHOTO psima 3HAUeHU AR B M-IHEBHBIA MEPHOJ J0 MPOBEACHUS aKIIUU
paccYuTHIBANOCH AR, CPEIHEE KBAJIPATUYECKOE OTKIIOHEHHE (G) U BEPXHSA IPAHULIA T0OBEPUTEITb-
HOr'0 MHTEpBaJia

AR, = AR, +t(p, f) X T, 4)

rae t(p, f) — 3navenue kodddurmenra Creronenra, p = 0,95, f =m — 1.
JList OLleHKH 3HAYUMOCTH PasIUIui MEXKIY AR p 16 axun U ARcp axns (PaKTHUECKMMHU M CMO-
JeTUPOBAaHHBIMHK ) UCIIOJIb30Baics napHsiid Tect Cthiogenta (p=0,95).

Pe3yJ’IBTaTLI H UX oﬁcymelme

Jnisa ouenku s dexruBHOCTH akiuii 1 U 2 chopmupoBanHbie ciydaitHbiM oopazom KI' u OI'
OBLTH TIPOBEPECHBI HAa OJHOPOIHOCTH O TIOKA3aTEII0 SKETHEBHAS BRIPYUKA; MPOBEJACHHBIN MapHBIT
tecT CThIOJIGHTa MOATBEPAMI TOKIECTBEHHOCTh ABYX BBIOOPOK MO 3TOoMy mokazarento (p = 0,74
(>0,05) nnsa Axuuu 1, p = 0,88 (>0,05) mis Axiuu 2).

Hanee, qna Axuuu 1 B mepuon ¢ 22.02.2021 mo 16.05.2021 nmo dopmynam (1) u (2) Obuiu
paccyuTanbl R, U R 3Hauenus AR p o axun ¥ ARcp axuus» TOydEHHBIE IO Gopmyie (3), cocra-
BHJIM, COOTBETCTBEHHO, 0,26 py6 u 2,04 py0 (puc. 2).

15
i =
[ | A
10 . [ | N
[ | [ |
| ] A
5 Emg L B A M A A
© R S Ry A p-gec—————————- Wyl VAP -3
Q () m———— | ------_!-.A.- coocomdieooo- E=———-- z ------
- mwm%.ﬁlmoo.:‘c NS N 8 Nl X oY R AY o ~ MAn
he B QO Q R o o dfy g o o 9 9 G &T;’T‘..QO.OT"T'
5 NNm-Bmmmmmmmmvv < vvwmm“gm
< D29 99 2 9 Q9 99 oo dle o W 99 QP9 Qe Q8
ﬁH;F\—!-\—!H.:‘ngF\—!\—!HHﬁHHﬁHHHH\—!HHNH\—!
o o (] (o] o o (] o o o o (] () o o o (] (] (o) o o o (] o
2 2222228282828 28888288288898 98989888 A2 2 7°.
_10 o~ o~ o~ (o] o o~ o~ o~ [a\] o~ o o~ o~ o~ (o] i o o~ o~ [a\] o~ o o~ o~ (o] o~ o
-15
[ |
[ |
-20
u AR 10 akuuu A AR akius ==== ARcp, akuus
AR no akunu+t(P,f)*c = === ARcp, 10 akiuu

Puc.2. Ocnosuble nokasarenu Axiuu 1 (17.04.2021 —31.05.2021): AR, ARcp no axupnr ARcp axunss AR+
Fig.2. Campaign’s 1 main indicators (17.04.2021 —31.05.2021): AR, ARcp 50 axuunr ARcp axuuss AR+

Kak BunHoO, 3Hauenne ARy, 1o axyun» K&K M OKHAAIOCH, 6113KO0 K 0, B TO 3Ke BpeMst ARy, axus
CYLIECTBEHHO MEHBIIIE BEPXHEr0 3HAUYEHHUS JTOBEPUTEIHHOIO0 MHTEpBaJIa, KOTOPOE, COrJIacHO ¢op-
myie (4), coctaBuiio 12,13 py0, 4TO He MO3BOJIMIIO TOBOPUTH O CTATUCTHYECKH JOCTOBEPHOM MpPHU-
pocTe BBIPYUKH YUaCTHUKA aKIIUH.

Cxoxue 3HaYeHHs MoKa3aTeNel MoTydniIuch U 1o uToraM oneHku akuuu 2 (puc. 3). Tak, Be-
mmurHa ARy 56 axun ObUIA paBHa 0,12 py0, a ARy agus — 1,29 pyO, uTO Takke HHMKE BEPXHETO
3Ha4YeHHUs JOBEPUTEIILHOTO HHTEPBAJIa, HaXOUBILErocst Ha yposHe 7,40 pyo.
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L AR 1o axumu A AR akuust = === ARcp, akuus AR no akumu+t(P,f)*c = === ARcp, 10 akuuu
Puc. 3. Ocnobublie nokasatenu Akuuu 2 (17.04.2021 — 31.05.2021): AR, ARy no axupns ARep axuus: AR+
Fig.3. Campaign’s 2 main indicators (17.04.2021 — 31.05.2021): AR, ARcp 50 axuumr ARcp axuuss AR+

Takum 00pa3zom, IpOBEJICHHBIA aHAIHM3 MOKa3aj, 4TO, XOTS B MEPUOJ MPOBEICHUS aKIH U
HaOJII0AATI0Ch MOJIOKHUTEIbHOE M3MeHEeHne BeIpYYkd OI', 07jHaKO, 3TO H3MEHEHHUE HE SBIISIOCH CTa-
TUCTUYECKH JIOCTOBEPHBIM U HE JaJI0 BO3MOKHOCTH TOBOPUTH 00 yCIEUIHOCTH akuuid. Jlis nanb-
HeHIIel OLEeHKU ObUIM pacCMOTPEHBI MOJAEIH, OTPAXKAIOIIKUE MPUPOCT BBIPYUYKH K COOTBETCTBYIO-
memy nokaszatento KI' B mepuos npoBeneHus akuuu. B tabnuiie 2 npeacTaBieHbl CMOASTUPOBaH-
HbI€ 3HAYEHUSA AR aiuq 1A aKkiuu 1. Kak BUAHO M3 TaONMIBI, CTATUCTUYECKU 3HAYMMOE Pa3iiv-
YK€ B CPABHEHUHU C AR po axyun  BIEPBBIE HAOIOAAIOCH TIPU 9 % TPUPOCTE K CPEIHENHEBHOM BbI-
pyuke B KI' B meprox 10 NpoBEACHUS aKLIUH.

Tabmumna 2
Table 2

OI_ICHKa CTaTUCTUYECKOU AOCTOBCPHOCTU pasnnqnﬁ CMOICIINPOBAHHBIX MokKasarejei
AR axuus (IPY pasHbIX 3HAYEHUSX NPUPOCTa) U AR 1o axuuu (AKIHSA 1)
Evaluation of the statistical significance of the differences in the modeled indicators
AR ¢ axuns (Values of growth are different) u AR, 16 axuyan (Campaign 1)

% mpupocra K Ry, pyo
Hokasatenn - ) 3 5 7 8 9 10
Ach aKuus»
pyo 2,04+2,10 | 0,87+0,07 | 1,45+0,12 | 2,03+0,17 | 2,32+0,20 | 2,61+0,22 | 2,90+0,25
p 0,82 0,59 0,29 0,12 0,07 0,04 0,02
(P>0,05) (P>0,05) (P>0,05) (P>0,05) (P>0,05) (P<0,05) | (P<0,05)

[IpoBenennas omeHka AKouM 2 TOKa3ajga, YTO CTATHCTUYECKH JOCTOBEpPHAs pa3HUIA
ARy axcuusn 1 AR p 5o axun HAOTOTATIACH TIPU 13 % NPUPOCTE BBHIPYYKHU K CPETHEHEBHOM BBIPYIKE
KT B noakuuonHsiit nepuos (tad. 3).

B cooTBeTcTBUM C OCHOBHOW CXE€MOW HCCIIEIOBAHUA, HA CIEIYIOIIEM JTalle HCCIEIOBAHUS
MIPOBOMIIACH OIEHKA YKOHOMHUYECKON d(pPeKkTuBHOCTH akiuid 1 u 2, a TakkKe PacCMOTPEHHBIX MO-
JeJIed C pa3HbIM NPUPOCTOM BBIPYYKH MO oTHOomEeHWI0 K KI' B mepuoja mpoBeAeHUs aKIWH.
B tabnune 4 npeacTraBieHbl MOKa3aTean, KOTOPbIE MCIONMb30BAINCH i pacueToB. CpenHuil ypo-
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BEHb TOProBOil Hag0aBKu B anTeyHou ceTu coctaBisiia 30 %, B Akuuu 1 npunsuio yuactue 10885,
910 TIpeBbIcHIIO 45 % ot obmiero pasmepa LIA.
Tabmuma 3
Table 3
OreHka CTaTUCTUYECKOM TOCTOBEPHOCTH Pa3InyHii CMOIETUPOBAHHBIX TTOKa3aTesen
AR axuus (IpH pasHbIX 3HAYEHUAX PUPOCTA) U AR 16 axcuuu (AKLHA 2)
Evaluation of the statistical significance of the differences in the modeled indicators
AR ¢p axcuus (Values of growth are different) n AR, 16 awuun (Campaign 2)

% mpupocra K Ry, pyo
Hoxasatemn o 5 10 11 12 13 15
ARC;;?M’ 1,63+1,54 | 0,81+0,10 | 1,62+0,20 | 1,78+0,22 | 1,94+0,25 | 2,10+0,27 | 2,42+0,31
0,91 0,46 0,12 0,08 0,06 0,04 0,02
P (P>0,05) | (P>0,05) | (P>0,05) | (P>0,05) | (P>0,05) | (P<0,05) | (P<0,05)
Tabnmna 4
Table 4

[Toka3zaTenu I OLIEHKH YKOHOMHYECKOW dPPEKTUBHOCTH aKiuii 1 u 2
Indicators for assessing the economic efficiency of Campaign 1 and 2

Toprosas Pasue A Homns BbI- Crou- 3aTpatsl
Ax1ust Hag0aBKa, A qu)I AKILAL. el iay. 0o- MOCTh Ha CMC, | Bonycsl, pyo
% C L, AET HycoB, % | CMC, py6 pyo
Axius 1 30 23030 10885 89 1 20030 484 383
Axis 2 30 33500 6408 92 1 28 500 294 768

B Akmuu 2, mpoBeZieHHOH B 0oJiee ckaThle CPOKH, ydacTBoBajio okoso 19 % IL[A. Ob6mue 3a-
tpatel Ha CMC, ipu ctoumoctu 1 py6ib, coctaBuiu, coorBeTcTBEHHO, 20030 py6 mist Axkiuu 1 u
28500 py6 mis Akuuu 2. Beero, mo uroram nposeaeHust Akunu 1, 60Hychl ObUTH BbIMIaueHb! 89 %
OT YHCIIa YYaCTHUKOB, 110 UTOTaM npoBefeHus Axuuu 2 — 92 %.

Jl7is OlleHKH SKOHOMHYECKOW 3(PPEKTUBHOCTH MOAENEeH KaXAOW aKIMU OBLIN PacCYUTAHBI
IperoJiaraeMbple 3aTpaThl, C Y4ETOM pa3Mepa OOHyca, J0JIM BBIINIAYEHHBIX OOHYCOB, CTOMMOCTH
CMC. Pa3mep uzzepxek COOTBETCTBOBAJ OOIIMM MOTEpSM anTeyHo ceTu mpu 0 mpupocTe BhIpyU-
KM, ¥ COCTaBJIsLT OKoJio 505 ThIC. pyO npu npoBeaeHun Akiuu 1, u 6onee 320 Toic. py0d mis AKiuu
2 (Tab. 5-6). OueBUAHO, YTO 3aTPAThl HA MPOBEACHUE aKIIUHU SBISUIMCH MMOCTOSHHOM BEIMYMHON IS
000 paccMOTpeHHOM Mozeu. JlOOTHUTENBHBIA BaJIOBBIM TOXOJ allTEYHON CETH PAaCCUUTHIBAII-
cs mo gopmyne 5. Kak cnemgyer u3 Tabmuiel 5, mpu mpoBeaeHUN AKIuU 1 opraHu3aius moHecia
yosITKH B pazmepe 240000 py6. B To xe Bpems, coriiacHo oreHke 3(p(HEeKTUBHOCTH B TIOCTPOCHHBIX
MOJIETISIX, MUHUMAIIbHO HEOOXOJUMBII MPOLEHT MPUPOCTA BBIPYUKH IJS TOCTHXKEHUS TOJOKH-
TEIBHOTO PE3yJIbTaTa JIOJDKEeH ObLT cocTaBUTh 14 %.

Kak BumHO 13 Tabmuiie! 6, (hakTHUECKHe MOTePH alTeuHON CeTH MU MPOBeNeHHH AKIUU 2 CO-
ctaBuiu 162 703 py0. Jlns momydeHrs HEOTPUIIATEILHOTO SKOHOMUYECKOTO 3 dheKTa HEOOX0TUMO
ObLI0 00eCTeunTh MPUPOCT BEIPYUKHU Ha ypoBHE 21 %.

Ha pucynke 4 npencrasiena rpadgudeckas 3aBUCUMOCTb JIOMTOJIHUTEIILHON TPUOBLITH (TIOTEPH)
OpraHu3alyy B 3aBUCUMOCTHU OT MPUPOCTA BBIPYUKHU B MEPUO]] TPOBEACHUS aKIIMU. Bo3MOXKHO, 4TO
OCHOBHBIM (DaKTOpPOM, MOBJIMSABIIMM Ha Yroj HakJIOHA MPSMOH, sBiseTcs Oojee KOPOTKHM cpok
npoBenaeHuss AKiun 2 (1Be Henenu) B cpaBHeHUU ¢ Akiuedt 1 (4 Hexenu). BmecTe ¢ TeM AnuTens-
HbIE CPOKH MPOBEACHUS aKIMH TakKe HECYT B ceOe NOMOIHUTEIbHbIE PUCKH, CBSI3aHHBIE C MOBBI-
IIIEHHEM pa3Mepa BHITUIAYeHHBIX OOHYCOB, M, COOTBETCTBEHHO, POCTOM 3aTPAaTHOW YaCTH.
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Tabmuma 5
Table 5
Orenka 3xkoHOMHYECKOM AP PexkTuBHOCTH AKIUU 1 NTpH (haKTHIECKOM
U CMOJCIMPOBAHHOM HIPHUPOCTE BHIPYUYKH B IICPUO NPOBCACHUA aKIIUU
Evaluation of the economic efficiency Campaign 1 with actual and simulated revenue growth
during the promotion period

IIpupoct Homn. Belpyuka Ha | Jomn. Belpyuka | Jlom. BeIpyuka Jlor. BasioBBIN Jom. mpuObLIH
BBIPYYKH y4-Ka, CpeHe- Ha y4-Ka, 3a anTeyHOU CeTH, | OXOJ alTeyHOM | amTeyHoil ce-
K Rir, % JTHEBHas, pyo nepuo, pyo 3a nepuo, pyo cetH, pyo TH, py0
®DaxT 2,04 57,24 1146 464 264 569 -239 844
0 0,00 0,00 0 0 -504 413
5 1,45 40,53 811 893 187 360 -317 053
10 2,90 81,07 1623 786 374 720 -129 693
13 3,76 105,39 2110922 487 136 -17 277
14 4,05 113,49 2 273 300 524 608 20195
15 4,34 121,60 2435679 562 080 57 667
20 5,79 162,14 3247572 749 440 245 027
Tabnuia 6
Table 6

OrneHKa YKOHOMHYECKOM 3P PEKTUBHOCTH AKINU 2 TIpU (HaKTHIECKOM
U CMOJCIMPOBAHHOM IIPHUPOCTE BBIPYUYKH B IICPUO IPOBCACHUSA aKIIUU
Evaluation of the economic efficiency Campaign 2 with actual and simulated revenue growth
during the promotion period

[Ipupoct Hom. Belpyuka Ha | Hom. Beipyuka | [lom. BeIpyuka Hom. Banoserii | Jlon. mpuObsLTH
BBIPYYKH | Yyd4-Ka, CPEHEJHEB- | Ha yd-Ka,3a | alTe4HOH ceTH, | AOXOJ alTeyHOH | amTedHol ce-
K Rir, % Has, pyo nepuoi, pyo | 3a mepuon, pyo ceTH, pyo TH, pyO
Dakt 1,63 24,41 695 783 160 565 -162 703
0 0,00 0,00 0 0 -323 268
5 0,81 12,12 345 296 79 684 -243 584
10 1,62 24,23 690 591 159 367 -163 901
15 2,42 36,35 1035 887 239 051 -84 217
20 3,23 48,46 1381182 318 734 -4 534
21 3,39 50,89 1450 241 334 671 11 403
25 4,04 60,58 1726 478 398 418 75150
3akiao4eHue

Taxum o0pazom, /i oLUeHKH 3PPEKTUBHOCTH MPOBEAECHHON MapKETUHTOBOM aKIMU B TOPTO-
BOI OopraHM3alnuu HEOOXOJUMO OCYLIECTBUTH MPOBEPKY OJHOPOAHOCTH chopmupoBaHHbIX KI' n
ocrtasieiics OI', a TakKe TOXKIASCTBEHHOCTH CPEIHUX 3HAYCHHH IEIeBBIX MMOKa3aTeseil (Hanmpumep,
exxeaHeBHOM Bblpyukn Ha knueHTa) KI' u OI' ¢ ucnonb30BaHHEM CTaTHUCTHYECKUX KPHUTEPHEB.
B nanpHelmem npeasaraercs OLEHUTH JOCTOBEPHOCTH PAa3IMUMN MEXIY CPEIHUMH 3HAYCHHSIMH
pa3zHocrel exxenHeBHOU BeIpydkd OI' m KI' B mepuon 10 nmpoBeeHUs aKMU U B aKIIMOHHBIN MTEpU-
on. Ilocnenyromuit ananu3 npeanojaraeT NOCTPOSHUE MOJieNiell U pacdyeT NMPUObUIN OT aKIMU IS
(hakTUYECKUX U CMOJIEIMPOBAHHBIX LI€JEBBIX MOKa3areneil. Ha mpuMepe nmpoBeAeHHBIX B KPYIHON
anTEeYHOM CEeTH aKUUi MO0Ka3aHo, YTO MPUPOCT €XKETHEBHOM BhIpyukd B Ol He SIBISUICSA CTaTUCTHU-
YEeCKHU JIOCTOBEPHBIM, MPHU 3TOM JUISl TOCTHKEHUS MOJIOKHUTEIBHOTO SKOHOMUYECKOTo 3ddexTa He-
00xoauM OBbLT MPUPOCT BHIPYYKH Ha ypoBHE 14 % 1t ueTwlpexHenenbHoM akmmu u 21 % s
IByXHeAeNnbHOU. Vcnonp3oBanue MpenoKeHHOro NoXoAa Ipy NpeIBapuTeIbHOM TIaHUPOBAHUN
MapKETUHTOBBIX aKUUH MO3BOJUT OLEHUTh BO3MOXKHOCTH JIOCTHKEHHUSI TOYKU 0€3yOBITOUHOCTH U

99



OkoHomuka. MHdopmaTuka. 2022, T. 49, Ne 1 (92-102)
Economics. Information technologies. 2022. V. 49, No. 1 (92-102)

MPUHSATH PEIICHHE O 11eJIeCO00Pa3HOCTH MPOBEAEHUS, KOPPEKTUPOBKH IUTEIBHOCTH U LIEJIEBOM
ayJIMTOPUH AKIUU.
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Puc. 4. 3aBucUMOCTB JOMOTHUTENHHBIX TOTEPH/TIPHOBLIN aITEYHON CETH OT BO3MOXHOT'O TIPUPOCTA
BBIPYYKH IIpH NpoBeaeHNH AKkuuit 1 u 2
Fig. 4. Dependence of additional losses/profits of the pharmacy chain on the possible increase in revenue
during promotions 1 and 2
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